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L etter to Our Stockholders

Dear Stockholders:

We are very satisfied with the result. NEXUS has not only grown, but the company has also
become more profitable and more international and the products have become more attractive
and innovative. The NEXUS team is very proud of these results.

General Development

NEXT / NEXUS, our great new product initiative, was our main focus in 2016. With the NEXT /
NEXUS program, we launched a completely revamped product world in the market in 2016. The
term NEXUS / NEXT GENERATION (NG) stands for a software generation that we are offering to
our customers, which has the potential to redefine the market standard.

For the first time, a software generation focuses entirely on users and their work processes.
Features and technologies are means to the ends in this context and lose their dominant impor-
tance. In NEXUS / NEXT GENERATION, for example, users are already provided with the desired
"workspace” at logon. Searching through menus and function trees is eliminated entirely. Our
"workspaces" are now individually adapted to the work process of a user, so that “clicking" and
"switching screens" are no longer necessary. And the most important: "workspaces" contain
only information, which is essential for the user. Complexity and information overload are actively
avoided. In addition, all software functions are also available as mobile apps. Users can decide
whether they want to work stationary or mobile.

The new software generation is being enthusiastically received by many existing and new
customers. The NG-software generation received special attention with the "launch" of our main
product (NEXUS / HISN®) in June 2016. We were able to show that the overall NEXUS product
world has come together under the NEXT GENERATION technology. Over the last few months,
we have adapted almost all NEXUS modules to the new generation of software and are currently
preparing the internationalization of the modules one by one.

This strong innovation and expansion strategy is also reflected in our investment behavior. In
2016, we invested approx. EUR 20.9 million or 19,5 % of sales in our products and new customer
solutions. With that, we are one of the leaders in our industry in Europe.

Consequently, it is all the more important for us to continue to show considerably increasing
revenues and profits despite high investments. In 2016, we have again succeeded in
accomplishing this.

Sales increased by approximately 10.1 % to EUR 107.1 million in 2016, and earnings before tax
(EBT) were 13.5 % higher than last year at EUR 10.9 million.



We are extremely satisfied with this result for 2016, although we are operating in a challenging
industry environment as previously. Although consolidation within our industry has not pro-
gressed in the last year at the same speed as in previous years, the number of providers that
can handle large projects has decreased further. NEXUS was able to assert itself success-
fully in this small group of companies with potential and has won additional market shares with
respect to sales.

We have seen rather restrained willingness to invest on the customer side, at least when it

comes to general system change (HIS). A major reason for this reluctance is certainly also

the high pace of change on the supply side. Customers currently have problems assessing
investment security at a system change and postpone these decisions.

At the same time, we see a growing willingness among our existing customers to invest in the
enhancement of existing systems and in system support. Our wide-ranged and innovative
product portfolio and our extensive service offer represent an excellent basis for further growth
in this context.

Market Successes

We concluded new projects with a total of approximately 380 customers and consequently
again fired the enthusiasm of more healthcare institutions for solutions from NEXUS in 2016, as
in the previous year. The customers are mainly from Germany, Switzerland, Austria, France, the
Netherlands, Spain and Bulgaria. Despite there being fewer tenders for complete systems, the
number of received orders continued to develop positively.

We were able to win a total of 11 new customers for comprehensive systems from NEXUS.
The two private hospitals "Polyclinique de Poitiers", a major French private hos-
pital, and the Centre of Comprehensive Medicine, an innovative hospital

in Frankfurt, opted for NEXUS / HIS or Emed and stand out in this con-

text. Our business developed particularly well in the field of "Diagnostic

Information Systems" (NEXUS / DIS). We were again able to increase the
number of new customers significantly compared with the previous year.
Examples of major projects are the order of the University of Giessen and
Dr. Ingo Behrendt

Chief Executive Officer

the Rhoen hospital in Bad Neustadt, for cardiological diagnosis documen-
tation (CWD). The University Hospital Gottingen ordered the pathology
system of NEXUS, and the decision in favor of introducing
NEXUS / GYNECOLOGY in all state hospitals in Upper
Austria was also a landmark for our company.
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The market success of our new radiology information system (NEXUS / RISNC) also continued
in 2016. We received numerous new orders and were able to win the bid invitation from the
Hirslanden Group, Switzerland, for introduction of a new group-wide Radiology Information
System (RIS). There will be a gradual conversion to the NEXT GENERATION-RIS in the

16 hospitals of the Group in the coming years.

A similar success is the order from the Asklepios Hospitals for the creation of a Germany-wide
patient record archive. We consider the decision of Marabu in favor of the NEXT GENERATION
product PEGASOS 7 as clear sign of trust. We also received such a vote of confidence from the
decision of the Dutch Treant Hospitals, which also decided in favor of PEGASOS 7.

For our new business segment "Digital Personnel Management", we were able to conclude

a contract with the Saxon hospital Altscherbitz. The also young business field CSSD (sterile
goods supply) won very significant orders from the University of Tubingen, the Kenézy Hospital
in Debrecen (Hungary), KFM Medical Complex, Dammam (Saudi Arabia) and the Valais
hospital network (Switzerland).

We obtained an interesting project in Spain. The Parc de Salut Mar in Barcelona equips cardiac
patients, who are discharged, with a mobile monitoring solution from NEXUS. Overall, orders
for mobile applications increased significantly in 2016, although they are still at a low level. We
see a significant growth market for mobile applications over the coming years.

Projects and Service

In addition to new projects, numerous existing customers have continuously expanded their
systems with us. Large hospital networks such as ELSAN (France), the German armed forces
hospitals, CURAGITA, Vanguard (Austria), the St. Gallen hospital network (Switzerland), Treant
(The Netherlands) and Amedes are representative of customer groups that work continuously
on improving their systems.

With the strong expansion of our service organization and our service offerings, we have

also received additional orders from the "managed services” area. In 2016, three customers
contracted us to handle total support of their applications. It is being shown that operation
and end-user support of our own software applications is becoming an increasingly important
business segment and a strength of NEXUS.

We continued our joint development and cooperation project with Olympus with particular
emphasis last year. Despite this, completion was considerably delayed, so that we could only
hand over the base product ENDOBASE NEXT to Olympus at the end of 2016. With that,

we can replace the existing ENDOBASE generation from Olympus and win new European
customers together. A great product is being developed in this collaboration, which will ensure
far-reaching integration of NEXUS software and Olympus medical devices. The combination of
Olympus equipment expertise and NEXUS software expertise is very compelling and contains
a lot of market potential, according to a joint assessment.



Sales

Total sales increased to EUR 107.1 million (previous year: EUR 97.2 million) in the reporting
year. Compared to the previous year, sales were approx. 10.1 % higher. Sales in the Healthcare
Software Division grew by 9.1 % to EUR 97.7 million (previous year: EUR 89.5 million). In the
Healthcare Service Division, we were able to achieve EUR 9.4 million following EUR 7.8 million
in 2015 (+20.6 %). International business represented a share of 48.8 % in the total Group in
2016 following 49.8 % in the previous year.

Innovations
In 2016, we also continued our program to expand our market activities. The program objective
is to expand the position of NEXUS in terms of contents and regionally.

We strengthened our regional clout thanks to an acquisition in Spain in 2016. Thanks to

the acquisition of SISinf, S.L., Sabadell, Spain, in July, we were able to acquire a company
that occupies a prominent position in major hospitals in Catalonia and which can benefit
considerably from NEXUS products. We are pursuing our strategy consistently with that.

We use e-health expertise from the different European countries to improve our products

and services continuously. We obtained substantial strengthening of our products with the
acquisition of IBH Datentechnik GmbH, Kassel. The IBH is the leading provider of sterile goods
documentation in Europe. The company is strengthening our already strong market position
in this important segment and enables synergies in product development. The same applies
to the acquisition of switspot Verwaltungs GmbH, Neckarsulm, which makes it possible for us
to achieve increased sales for digital personnel management in hospitals. On the innovation
side, we focused on the areas of NEXUS / NEXT GENERATION, NEXUS / MOBILE, NEXUS /
CARDIOLOGY and NEXUS / RADIOLOGY in 2016. In all areas, we see significant potential for
the future and are confident that our high investments will pay off.

Results
We were able to increase our results considerably in 2016 despite significant expenses for
product development and company integration.

Before taxes, we generated a profit of EUR 10.9 million compared to EUR 9.6 million in the
previous year (+13.5 %). The EBITDA amounted to EUR 21.0 million following EUR 18.9 million
in the previous year (+11.3 %).

Our cash flow from operating activities was again very strong, which reached a very high value
at EUR 16.8 million although it was 8.8 % below that of the previous year (EUR 18.1 million).
The liquid assets of NEXUS Group amounted to a total of EUR 18.9 million (previous year:

EUR 20.9 million) on 31 December 2016, despite significant investments last year. The result
after taxes increased from EUR 7.8 million to EUR 8.6 million (+10.7 %).

In terms of costs, special charges again resulted from balancing of accounts for pension
rights in accordance with IFRS. Contrary to local accounting rules, IFRS stipulates that pen-
sion accruals are also to be made if the obligations are transferred to insurance companies.
For the balancing of accounts of NEXUS companies in the Netherlands and Switzerland, this
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Highlights 2016

Innovative hospital:

The Frankfurt Centre of
Comprehensive Medicine introdu-
ces NEXUS/HIS successfully.

Large-scale project:
University Hospital of Tubingen
uses EuroSDS for batch
documentation.

St. Boniface Hospital Society
Lingen bets on NEXUS/

CURATOR in quality management.

Large order for NEXUS/RIS:
The Hirslanden Private Hospital
Group (CH) opts for the new

RIS solution NEXT GENERATION
of NEXUS.

Konigin Elisabeth Herzberge uses
NEXUS/NBB in gastroenterology

and cardiology.

Maternity ward of Ammerland

Hospital in Westerstede is
completely digital with NEXUS/
OBSTETRICS.

Internationalization: First
PEGASQOS installation goes live in
three hospitals of the Treant Group
in the Netherlands.

The University Hospital of

Gottingen decides in favor of
NEXUS/PATHOLOGY.

New business area: NEXUS/
SWITSPOT supports SAP
personnel management in the
Saxon hospital Altscherbitz.

Innovation project: First VITOS
Hospital updates to the new
NEXUS/STATION CHART.

University Hospital Giessen bets
on CWD of E&L in cardiology
(heart catheter).

Major customer: RNS
Wiesbaden bets on
the new NEXUS/RIS.

Innovation project: Hospital Parc
de Salut Mar, Barcelona, equips

heart patients with the mobile moni-

toring solution from NEXUS.

Solingen Municipal Hospital starts
operation of NEXUS / HIS

and use the support of clinical

processes.

Innovation project: NEXUS
implements first e-health project
in Switzerland.

Major order: Asklepios Hospitals
create a Germany-wide patient
record archive with Marabu.

Hopital Rothschild (AHP Paris)

chooses NEXUS and introduces
SPM in central sterilization.

Internationalization: Largest
hospital in Sofia (University
Hospital Lozenetz) goes live with
NEXUS/HIS (Bulgaria).

Managed Services: The German
Red Cross Clementinenhaus
Hospital in Hanover has NEXUS
manage its IT.

Rehabilitation Clinic Montafon
(AT) of VAMED introduces

NEXUS/REHAB.

Innovation project: Fundacio
Puivert Hospital, Barcelona,
introduces the Invitro Information
System (NEXUS / VITA).

State-wide decision: States
hospitals in Upper Austria

are betting jointly on NEXUS/
OBSTETRICS.

Rhoén Hospital in Bad Neustadt

introduces CWD in cardiology.




Innovation project: NEXUS/
CYTOLOGY links five of the leading
HPV analyzers.

Internationalization: The Treant
Group (NL) relies on the steriliza-
tion software SPM from NEXUS.

NEXUS/RIS & PACS: Darmstadt-
Dieburg District Hospitals

Gross-Umstadt District Hospital
bet on NEXUS in radiology.

Major order: The Valais Hospital
Network (CH) decides in favor of
the sterilization solution SPM.

Major customer in Austria:
Salzburg state hospitals take
NEXUS/PATHOLOGY into
operation.

PDMS in the neonatal care if

the Altdtting Burghausen district
hospitals: First neonatologische
intensive care ward equipped with
NEXUS/PDMS.

Innovation project: Foundation
for Social Psychiatry (CH)
introduces full software suite of
NEXUS (Domis).

Internationalization: EuroSDS
in use in Kenézy Hospital in
Debrecen (Hungary)

Community Hospital of Coblenz

Middle Rhine optimizes its
QM processes with NEXUS/
CURATOR.

Large French Private Hospital:
Polyclinique de Poitiers (F)
decides in favor of NEXUS/HIS
(Emed).

Innovation project: PEGASOS
7 from MARABU is released. New
features, new design, modern
technologies.

Prestige order for NEXUS/
RIS: Radiological group practice
Ibbenbulren and Lengerich.

New NEXUS/HIS: The lung clinic
Ballenstedt/Harz relies on
NEXUS/HIS as an integrated
hospital information system.

Successful project
implementation: NEXUS/PAT.ng
is introduced into the Zurich
hospitals Triemli and Waid.

NEXUS/MOBILE: Basel REHAB

uses the Mobile App Suite
from NEXUS.

NEXUS AG // ANNUAL

Innovation project: Glantal
Health Center records opera-
tions using the new NEXUS/OP
documentation.

Notwil Paraplegic Center bets on 1
the SPITEX (home care) solution
from NEXUS (Syseca).

Innovation project: Olympus
awards the first ENDOBASE NEXT
orders to NEXUS.

University Hospital of Halle equips
its new delivery room with
NEXUS/OBSTETRICS.

Internationalization: KFM
Medical Complex in Dammam
(Saudi Arabia) uses EuroSDS.

NEXUS/MOBILE: Psychiatric
Hospital Uelzen records WOUND
DOCUMENTATION with mobile

devices.

Successful project
implementation: Bernhoven
Ziekenhuis (NL) introduces
NEXUS/HIS (xCare).

Innovation project: Polyclinique
Bordeaux Tondu (F) relies on in-
tegrated NEXUS/HIS (Emed) and
NEXUS/OP.
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Group sales in million EUR
2006 - 2016

+101 %
+21.4 %

0,
+17.5% 9%

+16.4 %
+19.4 %

619 H109%
. (o]

11389 2%
. (o]

26.1 29.7 34.8 40.4 44.8 53.5 62.3 73.3 80.2 97.3 107.1
2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

approach leads to significant differences between the local accounting rules and IFRS rules.
In 2016, approximately KEUR 703 higher accruals have been entered into accounts in the IFRS
consolidated net income as well as in local financial statements. A total of KEUR 9,831 higher
pension entitlements have been entered in the accounts in accordance with IFRS as well as in
the local accounting rules.

The expenditures for acquisitions and company integrations also had a negative effect. As
before, the integration of NEXUS Nederland and the companies acquired during the year
requires considerable corporate resources. Overall, we estimate the integration costs to
amount to KEUR 1,490 in 2016.

We as the NEXUS team are extremely satisfied with the results and the course of the fiscal year
2016. We have able to improve our market position and our results continuously since 2002. As
a result, we have grown considerably both in sales and earnings for the 15th year in a row.

The topics "NEXT / NEXUS” and “regional expansion" are again the focal points for us in 2017.
We are fully committed to marketing our new product initiative and are simultaneously focusing
on further internationalization. This dual task again presents a challenge, and we will need to
show that our sales and earnings growth of the past years also continues in the future.



Group result before tax in million EUR

2006 - 2016
+13.5 %
+171 %
+22.4 %
+15.5 %
+28.9 %
+36.4 %
+50.0 %
5459% +11.8% +15.8 %
1.1 1.7 1.9 2.2 3.3 4.5 5.8 6.7 8.2 9.6 10.9
2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016

Capital Market

The capital market also demonstrated high interest in our shares in 2016. After the strong
increase in the previous year (+54.6 %), however, the share price decreased from EUR 18.70
(closing price 30 December 2015, Xetra) to EUR 17.66 (closing price 12 December 2016, Xetra)
in a year-on-year comparison. During the year, secondary placements of two larger share-
holder packages had a negative effect. However, the upward trend of the stock continued in
the first few weeks of 2017, and the price reached an all-time high at EUR 20.82 on 20 January
2017.

Dear stockholders, the NEXUS team thanks you for your trust and loyalty to our company. We
want to continue the good development of the past years together with you, our customers,
employees and partners.

Warm regards,

//y 95#0#/’5///. Z& /

Dr. Ingo Behrendt Edgar Kuner Ralf Heilig
Vorstandsvorsitzender Vorstand Entwicklung Vorstand Vertrieb




novations in medical
formatics 2016

S, nurses and even patients expect more support for their work and recovery than we already

9 million or 19.5 % of sales. The focal point was the "NEXT GENERATION software” in 2016:

Je today. Consequently, NEXUS also invested in many new products and services in 2016, l.e., approx.

Hospital and organizational management

= Financial management = Business intelligence = Duty scheduling
= Materials management = Quality management

Patient and Workflow Management

= Patient management = DRG work station = Bed planning
= Billing = Schedule management = Resource planning

Treatment Management

= Care unit management (care documentation/charts) = Medication process/CPOE
= Interdisciplinary Medical & Nursing Files = Qutpatient Management

Diagnostic solutions

= Endoscopy = Obstetrics = Ophthalmology
= Cardiology = Gynecology = Angiography
= Neurology = Oncology = Paediatrics
= Urology = Sonography = Heart catheter
= Radiology = Cytology = PDMS
= PACS = Radiooncology = CSSD
= Pathology = OP = Radiotherapy
= Image Archiving = DICOM Archiving = Teleradiology

Electronic Content Management (ECM): Document archiving
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NEXUS/NEXT GENERATION (NG)
Our new software generation focuses entirely on the user and his work process. New fi
and a new interface design combine to introduce and use a new kind of medical softwar
+ The user accesses his personal "workspace” "workspace". The innovative interface
directly at logon. Searching through menus ensures focused working.
and function trees is eliminated entirely. + All software functions in NEXUS / NEXT

+ The "workspace" is individually adapted to GENERATION are also offered within mobile
the work process of each user. "Clicking" and apps. Users can decide whether they want to
"screen changes" are no longer necessary. work stationary or mobile.

+ The user receives only the information that is
essential for his process in his personal

NEXUS/MOBILE

Part of the NEXT GENERATION software is a mobile concept that goes far beyond mere app
development. Device management, app monitoring, secure communication and HIS integration
are provided in a closed system and enable targeted expansion of mobile communication.
Innovations 2016:

+ Wound documentation + Transfer of values from Bluetooth devices to
+ Patient APP for cardiac patients the mobile chart

+ 42 new apps for numerous functions

NEXUS/HIS

NEXUS / HIS stands for a modern information system focused on users and supports the complete
administrative and medical/nursing areas in hospitals. The special feature: NEXUS / HIS also integra-
tes all solutions for special diagnostic wards such as endoscopy and radiology.

Innovations 2016:

+ Piloting NEXUS / HISNG + OP Dashboard - for clearly structured surgery
+ Integration of NEXUS / Archive (PEGASOS) planning and visualization

incl. access to IHE repository + Development NEXUS / OPERATOR TOOL
NEXUS/OBSTETRICS

Obstetrics software with complete documentation from the first day of pregnancy until discharge from
the obstetrics clinic. Used in more than 300 clinics, the module is available as separate solution or
integrated into NEXUS / HIS.
Innovations 2016:
+ Monitoring of maternal parameters in + Prenatal ultrasound: Risk calculations

CTG monitoring according to FMF-UK
+ Mobile App: CTG overview

NEXUS/PATHOLOGY

This module controls the processes in pathology from material entry all the way to billing.

NEXUS / PATHOLOGY is employed in more than 300 institutes and hospitals

integrated into NEXUS / HIS or as a separate solution. Innovations 2016:

+ "Virtual microscopy” in routine work + ADT/GEKID interface

+ Laboratory management
with sample tracking module

Ralf Heilig
Chief Sales Officer



NEXUS/PSYCHIATRY
NEXUS provides a complete solution for psychiatric institutions from treating patients to key
figure management for institution management.
Innovations 2016:
+ Integration of NEXUS / ARCHIVE (PEGASOS) + Enhancement of psychiatry-specific
incl. access to IHE repository patient chart
+ Enhancement of drug outpatient department

CWD - Clinic WinData (E&L)

The intelligent diagnostics software for special diagnostics from NEXUS makes it possible for

doctors to establish findings quickly and in high quality in the areas of endoscopy, cardiology,

sonography and ophthalmology.

Innovations 2016:

+ New graphical user interface + Expansion of the supported departments for a

+ Joint development with Olympus: ENDOBASE unified hospital solution for special diagnosis
NEXT product line

NEXUS/MEDICATION

The medication process is one of the essential hospital processes and is supported comprehensively
by NEXUS / MEDICATION: Prescribing, checking, providing and monitoring. The module is integrated
into NEXUS / HIS and provides a profession-overlapping view of patient medication.

Innovations 2016:

+ Introduction of "Uniform Medication Plan for machines

all of Germany" + Optimization for use in the emergency room
+ Enhancement of the connection of unit-dose for single dose prescriptions
NEXUS/HOME

NEXUS / HOME stands for a complete home information system, which contains the functions
finances, resident management, treatment management and staff deployment. More than 700 senior
citizen homes already use our home solution. Innovation 2016:

+ Integration of Tacs 2.0 Benchmarking + Care Index 2.0: Swiss medicinal and auxiliary
+ Paragraph 302/87b account assignment aids catalog

distribution
NEXUS/CURATOR

NEXUS / CURATOR is the web-based knowledge database for fully comprehensive quality manage-
ment with document management in healthcare. The portal is designed to improve organizational
communication in hospitals.
Innovations 2016:
+ Shortcut to desktop applications from + Combination of distributed and centralized
CURATOR document management for hospital networks
+ Content of different portals from external
networks can be synchronized automatically

NEXUS/PDMS

NEXUS / PDMS is an intensive care solution integrated completely into HIS. The advantage: All intensi-
ve care information remains in the HIS and customary software operation is maintained.

Innovations 2016:

+ Interval-dependent balance overview + Integration of patient information in the

+ NEXT GENERATION interface in PDMS intensive care chart from the HIS
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NEXUS/RIS/PACS

We have obviously made a very positive impression on the market and users with the N

RADIOLOGY solution. Maximum user-friendliness, extremely time-saving and completely

the workflows in radiology.

Innovations 2016:

+ New dashboard for management of context- + New features for enhanced communi
sensitive information with referring physicians

+ PACS: New 3D features in Viewer

NEXUS/CYTOLOGY :
Support of workflows in routine operations with high utilization of capacity is the focus of the cytology
solution. NEXUS / CYTOLOGY was developed in close collaboration with cytologists.

Innovations 2016:

+ HPV-machine interfaces to all common equip- + Comprehensive Information/Cave module
ment manufacturers incl. batch diagnosis with special functions for cytology
generation

+ NEXUS Cube with extensive medical
evaluation options specifically for cytology

NEXUS/REHA

NEXUS / REHA supports the complete course of treatment during rehabilitation. Close networking of
medical, therapeutic and administrative processes is a core element of the solution.

Innovations 2016:

+ Targeted surveillance controlling in neurology + 300 minutes controlling OPS 8552
with team protocol + Case consolidation for neurological cases
NEXUS/ARCHIVE

From conventional paper files to digital text documents, images, videos and audio files and all the way

to DICOM objects, all information is archived in standard formats in NEXUS / ARCHIVE (PEGASOS)

regardless of its origin.

Innovations 2016:

+ PEGASOS 7: new ergonomic and intuitive design + Modernization of the complete system

+ XDS communication for direct access to architecture incl. security layer (Wildfly, WPF)
external affinity domains from the HIS

NEXUS/FOODCARE

Food orders directly from the patient's room in direct communication with the kitchen. The software

can be used both as an integrated version in NEXUS / HIS or independently linked with other hospital

information systems via interfaces. Innovations 2016:

+ High flexibility in meal ordering (time, + All customary browsers are supported
location, guests) + Image views, ingredients and allergens

NEXUS/CSSD

Customers use the NEXUS / CSSD module for complete documentation of the processes

in sterile goods supply. The cleaning and sterilization process is fully supported in CSSD/

AEMP, and the preparation of medical products is documented in line with legal and

quality assurance requirements, patient-related on demand. Innovations 2016:

+ Systematic retrieval of sterile goods status + Complete instrument inventory
(targeted OP planning) including preparation costs

+ Linkage of RDGs and sterilized goods

Edgar Kuner
Director of Development



XUS In Figures — BEverything at a Glance

2,000 NEXUS
ERS DALY

2,950 =
CUSTOMERS
work with NEXUS

solutions

68
USTOMERS

se medication and the chart

n NEXUS / HIS
D@D

300 DIFFERENT 319

MEDICAL DEVICES
ARE INTEGRATED INTO NEXUS/ CUSTOMERS

SPECIAL DIAGNOSTICS use the pathology software
from NEXUS

& (22

38 153

RENCH PRIVATE CUSTOMERS
OSPITALS in 4 countries use the

ork with NEXUS /HIS Emed | PSychiatry solution
NEXUS / PSYCHIATRY

e &

NEXUS HAS INSTALLATIONS IN

21 COUNTRIES

144

work with the

PPS radiology software HOSPITALS

— from NEXUS work with medical

sterilization software
from NEXUS / CSSD

&(«({
(©



NEXUS.

10,908 KEUR EXCHANGE RATE TREND
EBT +13.5 % 02/2016-02/2017 in EUR
16.77 |
1071
EBITDA SALES 97.3
21,021 KEUR DEVELOPMENT 155 802
in KEUR 62.3
53.5
@ 40.4 448
34.8
13.916.4 210 m 1

%%%%% 16,542 KEUR
OPERATIVER
CASH FLOW >
304 DEVELOPERS in 2016 @
WORK ON NEXUS
SOFTWARE
Investments in 2016 107 051 KEUR
20,950 KEUR ’
IN NEW & & & & SALES
DEVELOPMENTS S &8 &
& & g & +10.1 %
&8 %8

N\

NEXUS EMPLOYS
916 PEOPLE

GIIIi:)\—




// 18

Report of the Supervisory Board

The Supervisory Board was informed promptly in written and oral reports at regular intervals by
the Executive Board about the respectively current development of business, the risk situation
and especially about important events in the business year 2016. The Supervisory Board

has fulfilled its checking and monitoring obligations. The business transactions submitted

for approval to the Supervisory Board due to legal and company statutes were checked and
discussed with the Executive Board. In addition, the Chairperson of the Supervisory Board as
well as his deputy were informed about the course of business at regular intervals.

In the fiscal year 2016, Dr. Hans-Joachim Konig (Chairman), Prof. Dr. Ulrich Krystek (Deputy
Chairman), Prof. Dr. Ulrich Krystek (Deputy Chairman), Wolfgang Doerflinger, Gerald Glasauer,
Prof. Dr. Alexander Pocsay and Prof. Dr. Felicia Rosenthal were members Supervisory Board
during the whole year.

The Supervisory Board had four regular meetings in the fiscal 2016 year on 21 March 2016,

12 May 2016, 23 September 2016 and 16 December 2016. In addition, Supervisory Board
meetings were held in the context of telephone conferences on 3 May 2016, 25 July 2016,

31 August 2016 and 25 October 2016 Supervisory Board resolutions were passed concerning
the carrying out of company acquisitions and the reason for carrying out a stock buyback
program.

The Supervisory Board dealt in depth the topic of “Corporate Governance” in its session

on 16 December 2015, especially with the German Corporate Governance Code. The
Supervisory Board passed a resolution about the common correspondence statement

of Supervisory Board and Executive Board pursuant to Section 161 of the German Stock
Corporation Act [AktG]). The corresponding declaration is published in the Internet at
www.nexus-ag.de. In addition, the Supervisory Board dealt intensively with the Declaration on
Corporate Governance (section 289a of the German Commercial Code (HGB)).

None of the Supervisory Board members was absent at more than half of the Supervisory
Board meetings. The Auditing Committee created by the Supervisory Board met once in the
business year 2016.

In addition to the cited committees, the Supervisory Board did not have any other committees
in the business year 2016.

The Annual Financial Statement drawn up by the Executive Board of NEXUS AG, the Status
Report, the Group Financial Statement and Group Status Report for the business year 2016
were audited with inclusion of the accounting of KPMG AG, Auditing Firm, Freiburg im Br.
branch. KPMG AG was appointed auditor of NEXUS AG as well as of the NEXUS Group for
the business year 2016 at the annual general meeting on 13 May 2016 and consequently



appointed to conduct this audit. The auditors did not raise any objections and confirmed this in
an unrestricted audit certificate. The Annual Financial Statement documents and the auditing
report were submitted to the Supervisory Board on time; it checked them thoroughly and dis-
cussed them in detail in the meeting of the Auditing Committee and the Supervisory Board of
20 March 2017. The auditor also took part in the financial audit committee meeting and in the
meeting on 20 March 2017 of the Supervisory Board, and the auditor reported about the es-
sential results of the audit and answered any questions.

On the basis of the check of the Audit Committee and its own audit, the Supervisory Board
approved the result of the check of the audit with a resolution of 20 March 2017. No objections
were raised following the final result of the check by the financial audit committee and the
check by the Supervisory Board. The Supervisory Board assessed and approved the Annual
Financial Statement and the Status Report drawn up by the Executive Board, the Group
Financial Statement and Group Status Report as of 20 March 2017.

The Supervisory Board would like to thank the staff and the Executive Board of the company
for their work and their high degree of personal dedication to NEXUS AG and all associated
companies. The Supervisory Board would also like to express its congratulations for another
successful business year.

Villingen-Schwenningen, 20 March 2017

%//4;

Dr. Hans-Joachim Konig
Chairperson of the Supervisory Board:

Dr. Hans-Joachim Kénig
Chairperson of the
Supervisory Board



Our NEXUS-Management-Team
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Consolidated Report for
the Business Year 2016

Basic Principles of the Group

Business model

NEXUS Group develops, sells and services software solutions for hospitals, specialist clinics,
rehabilitation institutions and nursing homes. All software solutions are designed to enable
healthcare institutions to manage processes more efficiently and provide the staff with more
time for patients. NEXUS develops software solutions by combining know-how and ideas of
customers and own employees. NEXUS can draw on an extensive expertise from different
European countries and a number of facilities. NEXUS offers the following product groups:

+ NEXUS / HIS: Complete information system for somatic hospitals in Germany

+ NEXUS / PSYCHIATRY: Complete information system for psychiatric institutions

+ NEXUS / HOME: Complete information system for senior citizen homes and nursing home
chains

+ NEXUS / REHA: Complete information system for rehabilitation institutions

+ NEXUS / HOSPIS: Complete administration information system for Swiss hospitals

+ NEXUS / DIS: Interdisciplinary diagnostic information system

+ NEXUS / GYNECOLOGY: Information system for obstetric institutes and gynecology

+ NEXUS / PATHOLOGY: Information system for pathology and cytology institutes

+ NEXUS / RADIOLOGY: Radiology information (RIS) and imaging system (PACS) for radiology
wards and offices

+ NEXUS / INFORMATION STORE: Management information systems for hospitals

+ NEXUS /7 QM: Information systems for quality management in the healthcare system

+ NEXUS / CSSD, NEXUS / SPM and EuroSDS: Information system for product sterilization
processes in hospitals

+ NEXUS / INTEGRATION SERVER: Interface management for hospital information systems in
hospitals

+ NEXUS / IT: Outsourcing solutions in healthcare

+ NEXUS / SPECIAL DIAGNOSTICS and Clinic WinData: Information systems for medical
specialist diagnostics and device integration

+ ASS.TEC: Process and HR consulting in the SAP environment

+ NEXUS / OUTPATIENT CARE and Asebis: The complete Spitex (home care) solution for the
Swiss market

+ NEXUS / ARCHIVE and PEGASOS: Archiving and process management in healthcare

+ Emed: Web-based hospital information system for French healthcare institutions

+ NEXUS / xCare: Complete information system for somatic and psychiatric institutions in the
Netherlands

+ TESIS: Complete information system for somatic hospitals in Catalonia, Spain

+ NEXUS / VITA and TESIS VITA: Complete information system for invitro clinics

+ NEXUS / SWITSPOT: Software solutions to complement SAP HR management



NEXUS markets software solutions, installs them at customers' and handles maintenance of the
solutions in the sense of further development and consulting. If requested, NEXUS operates the
software in own or rented data centers and provides overall customer support.

NEXUS software architecture is modular, open and service-oriented. The service orientation of
the products makes it possible to integrate functions (services) also into third-party products.
In this way, regular customers and newly acquired companies can profit directly from additional
functions.

The various modules of the software solution are used for improving administration processes,
billing processes and course of treatments as well as for optimizing the quality of the documen-
tation of patient data. The goal of our products is to offer tools to our customers in the health-
care system, with which they can digitalize, accelerate and improve the quality of their business
processes. IT services round out the performance range.

The NEXUS Group is represented at the sites Donaueschingen, Aachen, Berlin, Boblingen,
Erlangen, Frankfurt (Main), Hanover ,Ismaning, Jena, Kassel, Neckarsulm, Ratingen, Singen
(Hohentwiel), Vienna (A), Wallisellen (CH), Altishofen (CH), Basel (CH),Lugano (CH), Lucerne
(CH), Grenoble (F), Creuzier- le-Neuf (F), Nieuwegein ( NL) and Sabadell (ES). NEXUS AG sets
the decisive strategic orientation of the Group.

REP
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Control system

NEXUS Group is divided into two segments ("Healthcare Software" and "Healthcare
Services") and into various business areas within the segments. Each business area has its
own business model. The basis of the business area strategies are the product program,
market, technology and sales strategies of the complete Group. The segments and business
areas are controlled via measurement of three uniform key figures (according to local
accounting standards): "sales", "result before taxes" and "relative market position". "Relative
market position" denotes the development of segment or business area based on company
development compared to relevant competitors, insofar as this information is available. The

Executive Board checks the key figures quarterly.

Research and Development

NEXUS Group does not conduct any research, but instead only software development. In
2016, investments were especially made for developments for the products NEXUS / HIS
and NEXUS / KIS as well as for NEXUS / HISNG, NEXUS / RADIOLOGY, xCare, Emed and
mobile apps. Additional supplementary products were developed new and launched on the
market directly. The NEXT GENERATION software is being developed within NEXUS AG and
supported by the establishment of a private development group.

Development costs in the amount of KEUR 5,444 were capitalized in 2016 (previous year:
EUR 5,288). In addition to the cited new products, the developments capitalized in 2016 also
contain performances, which are connection with the further development of existing NEXUS
products.

Development investments, which can be capitalized, amounting to approx. KEUR 5,200 are
planned for the business year 2017. A total of 304 people were employed in the development
sector at the end of the fiscal year (previous year: 287). A total of KEUR 20,950 (previous year:
KEUR 18,118) were spent for development. Of the sales in 2016, KEUR 18,599 (previous year:
KEUR 16,676) are thanks to license revenue.

Report on the Economic Situation

Overall Economic and Industry-Related General Conditions

NEXUS sells mainly to customers in the public healthcare system domestically and abroad
with focus on Germany, Switzerland, the Netherlands, France, Spain and Austria. The order
situation depends on the competitive environment as well as budget developments and
structural changes in the healthcare system of the individual countries. However, there is
no direct dependence on business trends. In the long term, the crisis of public budgets in
European countries could result in reducing the growth expectations of NEXUS Group. A
reliable forecast of developments is not possible at this time. However, "optimization in the
healthcare system using modern information systems" remains a pivotal item on the priority
list of the healthcare system in almost all countries.



NEXUS AG

+10.1 % compared to previous year

Group sales in KEUR

+10.1 %
+21.4 %

ik, +9.4 %

62,340 73,263 80,147 97,269 107,051
2012 2013 2014 2015 2016

+13.5 % compared to previous year

Result before tax on income in KEUR

+13.5 %
+16.6 %
+231 %

+15.7 %

5,789 6,698 8,243 9,612 10,908
2012 2013 2014 2015 2016

+11.3 % compared to previous year
EBITDA in KEUR

+11.3 %
+25.5 %

15.9 % +10.5 %
= 119s (o]

11,820 13,618 15,044 18,884 21,021
2012 2013 2014 2015 2016
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Technology Trends

Observing information technology trends and developments is extremely important for the
strategy of NEXUS. The technology trends of the respective year regularly published (cf.
Gartner report "Top 10 Strategic Technology Trends for 2017": October 2016) provide a good
orientation framework in this context.

We have classified the following 5 trends as significant for NEXUS:

Trend I: Artificial Intelligence (Al):

With the technologies and techniques of artificial intelligence, new possibilities are being
opened that go far beyond the traditional rule-based algorithms. The new software
generations understand, learn, adapt and operate completely autonomously. NEXUS started
in 2016 to implement and test the first Al functions in its software.

Trend II: Smart apps:

such as "virtual personal assistants" are attributed to the application area of artificial
intelligence. The aspect of "learning systems" is especially a feature of smart apps and

helps users to produce increasingly better results. Diverse applications of smart apps are
conceivable in the medical profession, and NEXUS is working on their implementation in initial
areas.

Trend lll: Mesh App and Service Architecture (MASA):

"Architectures” that connect multiple user in multiple roles with multiple users in multiple
devices via multiple communication networks are increasingly important. MASA enables users
to work via mobile, web, desktop or loT applications without noticing a change of the platform.
In medical applications, we see considerable potential for these architectures in the "mobile
world" and in "communication with medical devices".

Trend IV: New input-output procedures:

The use of new input-output procedures is in the making and will use audio, video, touch,
taste, smell and other sensory channels and combine them. As a result, communication to
and from systems will be enrich and become more intuitive. This area is important for NEXUS
in supporting physician-patient.

Trend V: Security architectures capable of learning

Artificial intelligence, the Internet of Things and the intensity of digital communication result
in higher vulnerability for our customers from the "hacker” industry. Pure parameter or role-
based security systems are inadequate for cloud applications and integrated value chains
between customers, partners and suppliers. Topics such as “Application Self Protection” and
“User Behavior Analytics” as well as “Endpoint Protection" and "Vulnerability Management"
are becoming increasingly important and are an integral part of NEXUS application
development.
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Outlook:

NEXUS believes that there will be major developments in the areas of ‘artificial intelligence’,
‘mobility' and "new architectures" in the next few years. For NEXUS as a supplier of innovative
software solutions, it is important to evaluate the developments described above and oriented
its own development projects to them. We are already active in many of these developments
with our new NEXT GENERATION technology. We will also focus more strongly on the topics
of "Al" and "new architectures" and offer new products in these areas.

Competitive Environment

The market for software systems in the medical area is still characterized by tough competition
and strong supplier concentration. The consolidation within our industry has not progressed
at the same speed in 2016. After numerous companies in our industry were taken over in 2014
and 2015, only the merger of the Italian DEDALUS Group with the also Italian NOEMA Life
Group were announced in 2016.

As before, however, further changes are to be expected in the competitive environment. From
our viewpoint, there are only few competitors on the European market in addition to NEXUS,
which are considered to have long-term potential.

Trend of Business

Sales and Market Development

The positioning of NEXUS as solution provider in the European healthcare system has been
communicated clearly in the meantime, and the order successes as well as the number of
installations have resulted in a high degree of familiarity of the NEXUS Group over the past
years. We also pursued further expansion of our European activities in 2016 and were able to
increase sales.

In the rather restrained markets, the companies of the NEXUS Group were very success-
ful with respect to sales in 2016. This applies especially to the core markets Germany and
Switzerland as well as France and the Netherlands.
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New customers were won particularly in the diagnostic product areas and in quality manage-
ment in the past year. NEXUS / RIS, NEXUS / GYNECOLOGY and the products of CWD and
PEGASOS are worth highlighting here, which achieved very significant increases in orders.
The service business evolved very positively, and we were able to win a few significant orders
in the area of the overall systems of NEXUS / HIS, Emed and xCare.

Production and Company Integration

The company divisions of NEXUS did not change in 2016. As previously, business is divided
into independent business areas, which are responsible for their product and market activities
within the context of Group planning. In addition to the separation into divisions, we also have
regional grouping, which mainly refers to the countries Switzerland, Germany, Austria, the
Netherlands and France as well as Spain since 2016.

In 2016, the central offices of Controlling, Marketing and Development were expanded further
within the Group.

A few changes were made to the investment structure in 2016:

+ NEXUS AG purchased a 90.0% interest in switspot Verwaltungs GmbH, Neckarsulm, on
4 May 2016.

+ NEXUS AG acquired 90.0% of the shares of SISINF SL, Sabadell / Spain on 26 July 2016.

+ NEXUS AG purchased a 100.0% interest in IBH Datentechnik GmbH, Kassel, on 5
September 2016.

Growth and Operating Result

Contrary to the previous year forecast, in which slightly increasing values in sales and earnings
before taxes were assumed, the sales and earnings before taxes were significantly exceeded.
With sales of EUR 107.1 million, NEXUS AG surpassed its previous year's sales of EUR 97.3
million by a considerable amount. The result before taxes increased from EUR 9.6 million in
the previous year to EUR 10.9 million. The market position of NEXUS AG has improved further
thanks to the new orders, especially in Germany, the Netherlands and France.

The sales focus of NEXUS in 2016 remained in the Healthcare Software Division. Compared
to the previous year, the division again increased sales by approx. EUR 8.2 million to EUR 97.7
million.
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Cash flow compared to previous ye'

from current business transactions in KEUR

8,276 10,544 11,594 18,145 16,542
2012 2013 2014 2015 2016

Number of employees

in the NEXUS Group respectively on 31 December
including Executive Board members

566 644 662 830 916
2012 2013 2014 2015 2016

Total of 916 employees

Staff structure incl. Executive Board

467
Customer service

145
Administration / Sales

304
Development
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The international share of business was 48.8 % in 2016 (previous year: 49.8 %) of total
business volume. Our activities in foreign countries are an essential component of our
business. We invest considerably into development and production for foreign markets as
well as consider possible company acquisitions to simplify entry into markets. International
business is currently especially concentrated on the Swiss, Dutch, French and Austrian
markets. Sales effects from exchange rate fluctuations compared to 31 December 2016
especially concerned Swiss francs. The average exchange rate of Swiss francs in 2016
was EUR 1.09 (previous year: EUR 1.08). The effect on sales of the exchange rate changes
amounts to KEUR -224 in 2016 (previous year: EUR +2,986).

Sales by approx. 12.3% in Germany and reached KEUR 54,824 following KEUR 48,804. In
addition to new orders, the main reasons were the acquisitions made in Germany as well as
new outsourcing projects in the second half of the year. Additional revenue effects of KEUR
3,584 were obtained due to the acquisition of nexus / switspot GmbH, NEXUS SISINF SL and
IBH Datentechnik GmbH. The sales of NEXUS Group would have been correspondingly lower
without the initial consolidation of these companies.

Our growth and revenue situation were steered based on the key figures in "sales", "result
before taxes" and "relative market position" in the short-term income statement of the
business areas.

Assets, Finances and Profit Situation

The NEXUS Group had consolidated sales of KEUR 107,051 in 2016 following KEUR 97.269 in
2015. This represents an increase in sales of KEUR 9,782 (+10.1%). The increase in personnel
expenses from KEUR 56,476 to KEUR 63,895 (+13.1%) resulted from the increased number of
employees. Material expenses of KEUR 17,330 increased by 9.5% compared to the previous
year (KEUR 15,825). The EBITDA 2016 was KEUR 21,021 following KEUR 18,884 in 2015
(+11.3%). As a result, NEXUS Group has improved the EBITDA on an annual basis again. The
period result before taxed (EBT) for the year improved from KEUR 9,612 in the previous year to
KEUR 10,908 (+13.5 %). There were write-offs in the amount of KEUR 10,092 (previous year:
KEUR 9,243). This mainly concerns scheduled write-offs on capitalized development costs,
technologies and customer base. The first-time consolidation of the acquired companies in
fiscal year resulted in a net increase in EBT of KEUR 370.

The Group annual surplus increased compared to the previous year (KEUR 7,777) to
KEUR 8,611 (+10.7%). This increase is due to higher revenues and the resulting economies of
scale.

The results within the areas have evolved positively. The Healthcare Software Division
achieved a result of KEUR 9,902 before taxes and interest (EBIT) following an EBIT of

KEUR 8,797 in the previous year (+12.6%). The Healthcare Service Division improved in its
result before taxes and interest from KEUR 843 in the previous year to KEUR 1,024 (+21.5 %)
in 2016. The previous forecast for the two business areas of Healthcare Software and
Healthcare Service was achieved for all three performance indicators.
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OUR BIGGEST
SITES

in Germany, Austria, Switzerland,

France, Spain and the Netherlands. Frankfurt (Main)
Minster Kassel
Ratingen Hannover
Aachen Magdeburg
Utrecht

Berlin

Jena

Erlangen
Neckarsulm

Singen

Wien

Donau- Miinchen

eschingen
Lugano
Basel Wallisellen
Number of employees
(as of March 2017)
. 25 Empl
Altishofen 5 EmploySes
50 Employees
Barcelona Grenoble 100 Employees

125 Employees
. Headquarters
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Goodwill and company values in the amount of KEUR 46,951 (previous year: KEUR 39,126)
have maintained their value completely as of the balance sheet cut-off date according to our
performed impairment tests. For the other intangible assets in the amount of KEUR 37,168
(previous year: KEUR 36,000), which are composed mainly of our own capitalized develop-
ments as well as acquired technology and customer base, there were no indications of value
reductions in 2016. Intangible assets including goodwill currently amount to KEUR 84,119
(previous year: KEUR 75,126) and thus represent 60.2 % (previous year: 57.9 %) of the balance
sheet total.

Short-term financial assets increased by KEUR 2,744 to KEUR 2,933 compared to the
previous year.

The equity capital of NEXUS Group was KEUR 95,802 on the cut-off date following
KEUR 89,060 in the previous year, which corresponds to an equity capital rate of 68.6 %
(previous year: 67.3 %). A dividend of 14 cents per share (EUR 2,202,393.90) was paid to
stockholders in 2016.

The down payments received (other non-financial debts), which especially represent down
payments from customers for software projects, decreased from KEUR 6,679 in the previous
year to KEUR 4,172.

The amount of cash assets plus financial assets held as liquidity reserves and borrower's
note loans was KEUR 18,856 as of 31 December 2016 (previous year: KEUR 20,943). This-
corresponds to 13.5 % (previous year: 16.1 %) of the balance sheet total. Trade receivables
and other receivables decreased slightly (-1.4 %) despite the greatly increased business
volume and amounted to KEUR 20,132 on 31 December 2016 following KEUR 20,411 in the
previous year.

The inflow and outflow of funds is shown in the cash flow statement. The cash flow from
current business activities reduced from KEUR 16,542 to KEUR 18,145 in the business year
2016 (-8.8 %). The cash flow from investment activities was KEUR -16,341 as of the balance
sheet date (previous year: KEUR -16,745). Cash flow from financing activities (KEUR -2,409;
previous year: KEUR +3,190) was mainly due to dividend disbursements and payments due to
purchasing own shares.

A total of KEUR 10,217 (previous year: KEUR 9,062) was invested in the Healthcare Software
Division and KEUR 234 (previous year: KEUR 181) in the Healthcare Service area. nexus /
switspot acquired in fiscal 2016 was allocated to the Healthcare Service segment, and NEXUS
SISINF and IBH Datentechnik were assigned to the Healthcare Software segment.
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Investments / Acquisitions

In addition to the corporate interests represented in "product and company integration",
there was investment in the expansion and renovation of land and buildings acquired in 2015
in Donaueschingen in 2016. The move into the new building took place as planned in 2016
KEUR 4,415 was invested as of the cut-off date.

Other Financial Obligations

The Group has mainly concluded leasing agreements for operation and business facilities
(incl. the EDP hardware) and official vehicles. In addition, there are rental contracts and other
contract obligations for business offices. The purpose of the contracts is the financing and
procurement of assets necessary for business operations. Risks can be created by the con-
clusion of expensive follow-up contracts at higher costs after expiration of these contracts.

Advantages, which resulted in decisions for carrying out or retaining these transactions, are
found mainly in the low capital requirements for the company in procuring the required assets
for business. In addition, there is no exploitation risk for the company thanks to the leasing
financing and the possibility of short-term securing of the current state of technological
development.

Principles and Objectives of Finance Management

NEXUS finance management targets ensuring the financial stability and flexibility of the
company. A balanced ratio between own and outside capital plays an essential role in this.
The capital structure of NEXUS Group is composed of 68.6 % equity capital and 15.8 %
shortterm outside capital. The short-term outside capital essentially consists of payables

for goods and services as well as down payments received, which are to be attributed to
operative business. The Group is mainly financed centrally via NEXUS AG to manage liquidity.

Financial and Non-Financial Performance Indicator

The financial performance indicators (key figures) of the NEXUS Group, i.e., sales and result
before taxes, have developed positively in the Group. The key figures of sales and revenue
increased in the Healthcare Software Division. Sales and earnings before taxes increased
substantially in the Healthcare Service Division. The non-financial performance indicator
"relative mark